
Rustic Ranch Furniture: A Retail Revolution with MGLogics  
 
In today's ever-evolving retail landscape, adaptation is key to success. Rustic Ranch Furniture, a regional 
furniture chain, faced formidable challenges: disjointed systems, manual processes, and limited online 
presence. Enter MGLogics, a leader in software integration and development. Together, they embarked 
on a transformative journey to revolutionize Rustic Ranch Furniture's operations.  
 
About MGLogics  
At MGLogics, we specialize in crafting tailored solutions for businesses seeking digital transformation. 
With expertise in software development and integration, we empower companies to thrive in the 
modern marketplace. Our team comprises seasoned professionals with a deep understanding of retail 
dynamics, ensuring that our solutions are not just technologically advanced but also strategically aligned 
with our clients' goals.  
 
Understanding the Challenges  
Rustic Ranch Furniture grappled with fragmented data, disconnected sales channels, and inefficient 
workflows. Their legacy systems, accumulated over the years, lacked integration capabilities and 
hindered their ability to adapt to changing market demands. MGLogics conducted a comprehensive 
analysis, delving into Rustic Ranch Furniture's operations to identify pain points and opportunities for 
improvement.  
 
With a comprehensive strategy in place, MGLogics set out to modernize Rustic Ranch Furniture's 
operations:  

• Modernized E-Commerce: Recognizing the importance of a visually appealing and user-
friendly online platform, MGLogics migrated Rustic Ranch Furniture to BigCommerce. This 
modern e-commerce solution not only provided a seamless shopping experience for 
customers but also offered flexibility and scalability for future growth.  
• Streamlined Inventory Management: Leveraging NetSuite's robust inventory 
management capabilities, MGLogics implemented a centralized system that provided real-
time visibility into inventory levels across all sales channels. This eliminated stockouts and 
inventory discrepancies, allowing Rustic Ranch Furniture to optimize their inventory control 
processes and improve order fulfillment efficiency.  
• Unified Point-of-Sale: MGLogics integrated ConnectPOS with BigCommerce, enabling 
Rustic Ranch Furniture to unify their online and in-store operations. This integration 
facilitated seamless transactions, inventory synchronization, and customer data 
management, providing a cohesive omnichannel experience for customers.  
• Sales and Marketing Enablement with Salesforce: Integration with Salesforce CRM 
empowered Rustic Ranch Furniture's sales and marketing teams with valuable insights and 
tools. By leveraging Salesforce's robust features for customer relationship management, 
sales pipeline tracking, and marketing automation, Rustic Ranch Furniture could personalize 
marketing campaigns, track sales performance, and nurture customer relationships 
effectively.  

 
The collaboration yielded remarkable outcomes:  

• Increased Online Sales: Rustic Ranch Furniture witnessed a remarkable X% increase in 
online sales within the first six months of implementing the new solutions. This surge in 
online revenue was attributed to the improved user experience, targeted marketing 



campaigns, and expanded product offerings enabled by the integration of BigCommerce and 
Salesforce CRM.  
• Operational Efficiency: With streamlined workflows and integrated systems in place, 
Rustic Ranch Furniture experienced significant improvements in operational efficiency. 
Manual processes were automated, reducing labor costs and human errors. Additionally, 
the centralized inventory management system led to faster order processing and fulfillment, 
resulting in higher customer satisfaction and retention.  
• Global Connectivity: Real-time visibility into supplier inventory empowered Rustic 
Ranch Furniture to optimize procurement processes and reduce lead times. By integrating 
with their suppliers' systems, Rustic Ranch Furniture could track inventory levels, monitor 
product availability, and negotiate pricing more effectively, leading to cost savings and 
improved supplier relationships.  
• Data-Driven Decision Making: The integration of Salesforce CRM provided Rustic Ranch 
Furniture with valuable customer insights that drove data-driven decision-making. By 
analyzing customer behavior, preferences, and purchase history, Rustic Ranch Furniture 
could tailor marketing campaigns, promotions, and product offerings to better meet 
customer needs and preferences, resulting in higher conversion rates and increased 
customer loyalty.  

 


